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Cmamms npucesyeHa CMBOPEHHID HOB020 PO3YMIHHS «8I04YmMHOCMI» NoCcyau y 3acmocysaHHi 00 Mapke-
muHay oceimHix npodykmie, ma poni nodyymmise, eid4ymmie i imepcii y ¢popmysaHHi ycriwHoi cmpameaii ¢hop-
My8aHHS1 ysI8MEeHHS PO 0C8IMHI0 npoepamy. B pamkax pobomu 07151 onucy iMepcusH020 MapKemuHay 0C8ImHIxX
nocnye sukopucmaHo 6ibniomempuyHul aHania ma abcmpakmHo-noaiyHuti memod. [1id Yac 6ibriomempuyHo20
aHarnisy ei0bysascsi MowyK 83aeMo38 13Ky MixK MOHAMMAMU «HEeUpPOMapKemuUHa», « CeHCUMUBHUU MapKemuHa»
ma «imepcusHuli MapkemuHay. Ompumaruti Habip CyrnymHix KTto408ux criig 8 pe3ynbmami nposedeHozo bibrio-
Mempu4yHO20 aHasi3y 00380/159€ cmeepOXy8amu Mpo Hass8HICMb 080X CMINTbHUX BEKMOPIB 8 Pi3HUX sudax MapKe-
muHay: nosediHka crioxusada ma Habip 3acobie Lughposo20 mapkemuHey. [pedcmagneHo «wupokul» nioxid 0o
bopmysaHHsI cmpamegii iMepcugHo20 MapKemuHey, Kuli 8uXo0UMb 3a paMKU 8UKOPUCMaHHS iHCmpyMeHmig
gipmyarnbHoi ma donosHeHOI peanbHocMi. BukopucmaHHs HelipomapkemuHay (no4ymmsi), CeHCOPHO20 MapKe-
muHay (8i04ymmsi) dae MOX/ugicmb «3aHypPeHHsI», W0 | 3abesnedye iMepcusHul MapkemuHe. 3anponoHosaHa
KOHUenuisi imepcusHo20 MapkemuHay 00380115i€ nepeansiHymu nioxio, skuti cmeepdxye npo «HegidyymHicmb»
0C8iMHbOI nocyau. Bid4yymu nocnyay Moxnueo 3a paxyHok baeamoemarnHoz2o, dusepcuchikosaHo20 8rnnusy Ha
MomMeHUitiHo20 crioxueaya. Llel ennue mae Kopueysamuch y 8i0nosiob Ha 8id2yKu Mpo nocayey ma nposedeHi
nosediHkosi 0ocnidxeHHs. B makomy pasi 3miH0mMbcs nidxodu 00 deMoHempauii nocyau Ha MpoMOyitHUX
3axo0ax. «Bid4yymHicmb» 0C8iMHLOI MOCIy2u Cmae peasnbHOH | 3abe3srneyeHHs 3Hatiomcmea 3 Heto 00 i Kyrieni
He 3a 00rMOMO20t0 ONUCO8UX IHCMPYMEHMIB, @ 3 BUKOPUCMAaHHSAM «3aHypPEHHS» crioxueaya y nocryay — eusHa-
yarnbHUll Kpok 0115 3aknadie suuloi ocaimu.

Knroyoei croea: HelipomapkemuHe, CEHCUMUBHUL MapKemuHe, iMepCUsHUl MapKemuHe, «8i04ymHicmb»
nocnyau.

DOI: https://doi.org/10.32782/bsnau.2022.2.9

MocTtaHoBKa npo6nemu y 3aranbHOMy BUINAAI.
dopmyBaHHS YCMILLHOI CTpaTerii NPOCYBaHHS OCBITHIX
MOCNyr Ha PUHKY B YMOBaX KOHKYPEHTHOrO cepeno-
BULLA € HEODXigHOK YMOBO 3abe3neyeHHst dpiHaHCo-
BOi CTabiNbHOCTI 3aknagy BULIOi OCBITU. 3a AaHWUMK
3BiTY HauioHanbHOro areHTcTBa i3 3abe3neveHHs sKo-
cTi BuwWoi oceiti 3a 2021 pik (PiuHun 3BiT HauioHanb-
HOro areHTCTBa i3 3a0e3neYeHHs AKOCTi BULLOT OCBITH,
2021) B YkpaiHi Hanivyyetbcst 450 3aknagis BWLOT
ocBiTH, 57,1% 3 akux 3 gepxasHumu, 37,1% — npu-
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BaTHUMMU, 5,8% — KOMyHanbHUMKW. 3Ha4Ha YacTka npu-
BaTHWX YHIBEPCUTETIB B 3arasibHiin CTPYKTYpi yHIBEpCUu-
TETCbKO| OCBITH, @ TAKOX 3ararnbHa KinbKicTb 3aknagis
BULLIOT OCBITW — LMOPK, SIKi HALITOBXYIOTb Ha PO3ayMu
LLIO0 BACHOIO PO3BUTKY KOXHOTO KEpiBHUKA 3aknagy
BULLIOT OCBITW, HE3ANEXHO Bif (hOPMM BNACHOCTI. Y LuX
ymoBax BMGIp hOpM MapKETUHIy OCBITHIX NOCNyr He
Moxe ByTn OpyropsiaHUM 3aBAAHHAM.

AK  3a3HavYaEeTbCAd B aHamiTMYHMX — Martepianax
(15 Effective Higher Education Marketing Trends for
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2022-2023, 2022) nokoniHHa Z «npuKneeHe» 0 Coui-
anbHUX Mepex. 3aknagy BULLOT OCBITU MOBUHHI ByTu
MPUCYTHI Ha BCIX HanNeXHWX nnatgopmax, Wwob oxonuTu
CBOIO LjinboBy ayauTopito. OgHak, cnig BpaxoBysatu i Te,
LLIO Lie MOKOSiHHSA X04e NobaymnTn «yHiBEepCUTET y CMapT-
(hoHi», npuyomy pobutn ue akTMYHO B OBa eTanu:
nig Yac Bubopy Micus CBOro ManbyTHBOTO HaBYaHHS Ta
OCBITHLOI Mporpamu i Bxe 6esnocepenHLO Mig Yac Ha.-
yaHHs. [pouec «3aHypeHHsi» B OCBITY MOBWHEH OyTu
MOCTYMNOBUM i NOYUHATUCH 3 KOMMIEKCY MaPKETUHIOBMX
IHCTPYMEHTIB 3ay4eHHs1 3aMOBHIMKA OCBITHBOI MOCHYT L.

AHani3 ocTaHHiX AocnigkeHb i nyo6nikauin.
B pob6ori (Binoycoea, 2015) Bu3Ha4YeHO cneuudidHi
XapaKkTepuCTUKL NOCAYr BiJNOBIAHO 40 KNacu4HoI Teo-
pii MapKeTuHry:

1. HesiguyTHicTb. [locnyrn Hemoxnueo noba-
4yutK, cnpobyBaTn Ha CMak, NOYyTU YK MOHIOXaTV [0
MOMEHTY NpnabaHHs.

2. Hesig’emHicTb Big mxepena. MNocnyra Hesig'emMHa
Bif CBOro [pxepena, ii 34INCHEHHS MOXNUBE TiMbKK
B NPUCYTHOCTI BUPOBHUKA.

3. MiHnmBICTb AKOCTI. AKICTb NMOCAYr KONMBAETLCH
B LUMPOKMX MEXax 3anexHo Bif ix BUPOOHNKIB, a TaKoxX
Bif, Yacy i Micus X HagaHHs.

4. HesbepexeHHicTb. lMocnyry HeMOXnmBo 36epi-
raTv 4ns noganbLlioro npogaxy abo BUKOPUCTaHHS.

Mepwa, apyra Ta u4eTBepTa XapakTEPUCTUKM
3 ynucna HaBedeHWX BULLEe Yy 3acTOCyBaHHi [0 OCBIT-
HbOI NMOCMYrn MOXYTb He ByTi 0BOB’AI3KOBUMYU Xapak-
TepucTmkamu. [ocnyry MoXHa «BigqyTu», Hanpuknag,
Mig Yac npoBefeHHs npodbopieHTaUinHMX 3axodiB 3a
paxyHOK 3acobiB BipTyanbHOi Ta JOMOBHEHOI pearnb-
HocCTi. Bigginuty nocnyry Big fxepena Ta 36epertut i
MOXIMBO 32 PaxyHOK CTBOPEHHS MACOBUX BigKpUTUX
OHIaliH KypciB abo Konekuin Matepianis.

«BiguyTTa» nocnyrn — npouec, SKUN xapakTepuay-
€TbCH NEBHOK PeakLied NOTEHLIMHOMO 3aMOBHMKA Ha
nobaveHe (BigyyTe) Ta SKMM MOTPIOHO OpraHisyBaTy
TakMM YMHOM, LWO6 O0CArTM HeobXigHOro pesynbraTy
(kyniBna nocnyru). BigbyBaeTbecs KyniBna nocnyru 3a
anropuTMOM «OHOMKETHI MicUs MOyTb 3@ Kpawwymu
BCTYMHMKaMM», Y/ 3a 3anponoHOBaHWM A0 BMpOBa-
[DKEHHSI anropuTMOM «TPOLLI XOASATh 3a TanaHOBUTUM
CTYAEHTOM» 3a PaxyHOK HaaHHs OCBITHbOrO Bayyepa
ONS HaBYaHHHA, UM 3@ pPaxyHOK KOLWITIB (Pi3N4HMX Ta
topuanyHmx oci6. KiHueBuM pesynstaToM MapKeTUHro-
BOI cTparerii WoJo NPOCyBaHHS OCBITHLOI NOCYrK Ha
PUHOK € 3any4yeHHs CTyOeHTa 40 faB 3aknagy BULLOI
0CBiTW. BpaxoByBaTn 0COBNMBOCTI KOXHOIO i3 03HaYe-
HUX Dxepen (iHaHCyBaHHSA HeMae noTpebu, 60 NoTeH-
LifHWA cnoXmBay MOCNyrn — BCE Te X MOKOMiHHA Z.
[0M0BHMM 3aBOaHHSM € 30CEPEMKEHHS Ha IHCTPYMEH-
Tax «3aHypeHHs» B MPOLEC KyniBmi nocnyru.

OCHOBHUMW HCTPYMEHTaMW BMAWBY Ha MOYYTTH
Ta BiguyTTd CNOXWBaya MNOCMYrM € Hernpomapke-

TuHr (Vences et al., 2020) Ta CeHCOpHUIA MapKeTUHr
(Kubjatkova, 2021) BignosigHo. Y 3actocyBaHHi [0
OCBITHIX mocnyr obuaBa iHCTPYMEHTU BbavaloTbCs
nepcnekTMBHUMKU Ta edeKTUBHUMK, 6O BOHWU 3HaWi-
OYTb BIiANOBiAb HA NUTAHHS «SKi NOYYTTHA Y NOTEHUIN-
HOrO CNOXMBaYa BUKNNYE nocnyra?y, Lo NocTaBneHo,
Hanpuknag, y npoekti CTparterii MapkeTuHry nocnyr
3 BULLOI OCBITM Ha MiKHapOOHOMY OCBITHbOMY PUHKY
(Ctparterig, 2021).

Mpn hopmyBaHHi MapKeTUHIOBUX CTpaTerin 00epTiB
TaKoX Habupae iIMEPCUMBHUIA MAPKETUHT, KM NMOYMHAE
PO3MOBCIOMKYBaTUCh | Ha ocBiTHI nocnyrn (Dieck &
Han , 2022). BnnuB LbOro iHCTPYMEHTY Ha SKiCTb Npo-
CyBaHHS OCBITHIX NOCAYr BU3HAYEHO K MO3UTUBHUN,
OQHaK A0 KiHUSA He BMBYeHun (Barnes & Stuart, 2016).

YUn MoXInMBE OOHOYACHE 3aCTOCYyBaHHSA YCiX TPbOX
nepeniyeHnx BULLE IHCTPYMEHTIB Ha PUHKY OCBITHIX
nocnyr? FAKMM YMHOM BOHM MOXYTb OyTW B3aeMo-
NoB’A3aHi Lji iHCTpPyMeHTV Mk coboto. Bignosiab Ha
Le nuTaHHa notpebye BMXody 3a Mexi iMepcUBHOMO
MapKeTuHry ans 6isHecy sk Habopy iHCTPYMEeHTIB Bip-
TyanbHOi Ta ONOBHEHOI peanbHOCTI i renmidikadii.

®opmMynioBaHHA Linen cTaTTi (nocTaHOBKa
3aBAaHHA). MeTolo cTaTTi € (hopMyBaHHS KOHUEn-
LiT iIMEPCUBHOTO MapKETUHIY OCBITHIX MPOAYKTIB, ska
IPYHTYETLCA HA BMAMBI BigYyTTiB Ta MOYYTTIB NOTEH-
LiHNX 3aMOBHUKIB OCBITHIX MOCIYT.

MeTtoan pocnigxeHHsa. B pamkax pobotn ans
onmcy iMepCUBHOTO MapKETUHIY OCBITHIX MOCNYT BUKO-
pUCTaHO Taki MeToau:

— BibniomeTpuyHMIA aHanis;

— abCTpaKTHO-NOTIYHUIN METOA,

Pesynsratu pocnigkeHHA. [ocnimxeHHs npo-
BOAMMOCL B ABa eTanu. Ha nmepliomy etani nig vac
GibniomeTpunyHoOro aHanisy BigbyBaBcs MOLIYK B3ae-
MO3B'A3Ky MK MOHATTAMU «HENPOMAaPKETUHI», «CeH-
CUTUBHUA MapKETUHM» Ta «IMEPCUBHUA MapKETUHIY.
Ha gpyromy etani HagaHo npono3uuito Wwo 7o noby-
0B KOHLEMNLii iMEPCMBHOTO MapKETUHTY 4151 OCBITHIX
NOCAYT, SIKi HaOalTLCS 3aKnagoM BULLIOT OCBITH.

Ha etani GibniomeTpuyHoro aHanmisy 3 MeTOH
noOygoBM KapT KOYOBMX CrliB BMKOPWUCTaHO 6a3sy
daHux Scopus (https://www.scopus.com/) siK iHCTpy-
MeHT  popmyBaHHs  MacuBy  BiGiNiOMETPUYHMX
fdaHnx ctaten. MacuB ctaten ans aHanisy obpaHo
3a knovoBuMK 3anutamu «educational marketingy,
«neuromarketing», «sensory marketing», «immersive
marketing». 3aranom npoaHani3oBaHo  6n13bko
1,5 Tucadi ctaten.

[aHi pucyHky 1 nokasytoTb po3nogin craten, obpa-
HUX 3a BIiAMOBIOHUMM KIOYOBMMMW COBaMu, 3a rany-
35IMW 3HaHb.

B koxHOMY 3 HaBefeHMX po3noginis 3a rany3smu
3HaHb € nepeBaxHa ranysb. [ns ycix Kno4oBux chnis,
oKkpimM «immersive marketing» crnoctepiraeTbcsi nepe-
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PucyHok 1 — Po3nogin macuBiB ctatein, 06paHuX 3a PiSHUMM KIMHOYOBUMM CITIOBaMM, 3a rany3sMu 3HaHb:
a — educational marketing; 6 — neuromarketing; B — sensory marketing; r — immersive marketing

BaXaHHS CTaTel 3a eKOHOMIYHUM HanpsIMOM i coui-
anbHUMK HayKamu, OfHaK, L0 MPMPOAHLO, AocTaT-
HbO LUMPOKO MpedcTaBneHi KOMMIOTEPHI Hayku. [Ons
mMacuBy cTaTen 3a 3anutom «immersive marketing»
rany3b KOMM'IOTEPHUX HaYK € NepeBaxaroyoto 3 ornaay
Ha TPaKTyBaHHS LbOro HanpsMy akTuyHO §K (isny-
HOrO IHCTPYMEHTY, a He sk cTpaterii. Takuii BUCHOBOK
CBIQYMTb NPO HEOBXIAHICTb NIACUNEHHS NpoLECy iHTe-
rpauii iMepcMBHOrO MapKkeTuHry 4o Habopy iHCTpyMeH-
TiB NPOCYBaHHS OCBITHIX MOCNYr came K cepefoBuLLa,
B SIKOMY CriBNpaLiOTh HEMPOMAPKETUHT Ta CEHCUTUB-
HWUIA MaPKETMHT.

Ana nobynosu kapT KMOYOBUX ChiB 3@ BKa3aHUMM
MOLLUYKOBMMM 3anuTamn Byno BUKOPUCTAHO iHCTPY-
meHT VOSviewer (https://www.vosviewer.com/). lNpo-
BeAeHHs1 GibniomeTpuyHOro aHanisy 3giicHBanochb
y BignoeigHocTi oo pekomeHgauin (Donthu et al.,
2021). B gaHin poboTi HaBeAEHO ENEMEHTU KapT KIto-
YOBUX CniB, SIKi 4al0Tb PO3YMiHHSI B3aEMO3BSA3KY MiX
A0CNiQKyBaHMX BUAIB MaPKETUHIY Y 3aCTOCyBaHHI A0
3aknagy BuLiol OCBITW. [INs aHamisy B KapTax K-
YyoBuMx cniB obpaHo «marketing strategy» Ta OCHOBHiI
IHCTPYMEHTW IMEPCUBHUX TexHororin «virtual reality»
i «kaugmented reality». 3a paxyHOK BU3HAYEHHS CynyT-
HiX KNIOYOBUX CMiB 32 KOXHUM i3 BU3HAYEHWUX PUCYH-

BicHuk CymcbKkoro HauioHanbLHOro arpapHoro yHiBepcuTeTty

KOM 1 MOLLUYKOBUM 3anuTOM MOXHa CTBOPWUTY 3ararnb-
HWA Nepenik KMio4oBKX CMiB, SKi OMUCYIOTbL CTpaTerito
iMEPCUBHOTO MAPKETUHTY HE SIK OAHOrO 3 BMAiB Mapke-
TUHIY, @ SIK «NapaconbKy» AN18 OCBITHHOrO MapKeTUHry
HepOMapKEeTUHTY, CEHCUTUBHOMO MapKETUHTY.

Ha pucyHkax 2-4 HaBegeHO pesynbraTu BU3Ha-
YeHHS CYNyTHIX KIYOoBMX ChiB Ao 3anuTy «marketing
strategy».

higheWation

I marken‘strategy I

: cor‘rce
:du:ation'{ﬁm/tions

PucyHok 2 - CynyTHi Knio4oBi croBsa Ao 3anuty
«marketing strategy» 3 kapTn «educational marketing»
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PucyHok 3 — CynyTHi kntouoBi cnoBa fo 3anuty «marketing strategy» 3 kaptu «neuromarketing»

advertising

comuwvehavior

consume“ehaviour

PucyHok 4 — CynyTHi knto4oBi crnoBa Ao 3anuty «marketing strategy»
3 KapTu «sensory marketing»

Otpumanui Habip CynmyTHIX KKYOBUX CAiB A03-
BOMSE CTBEPAXYBaTW NPO HasfABHICTb ABOX CiNbHUX
BEKTOPIB B Pi3HUX BMAax MapKeTUHry: noBegiHKa cro-
XuBaya Ta Habip 3acobiB LMGPOBOrO MapKETUHTY.
HasBHicTb 3acobiB imepcii Anst pisHUX BMAIB Mapke-
TUHIY NPOLAEMOHCTPOBaHA Ha pUCYHKax 5-8.

AHania cynyTHiIX KMOYOBMX CRiB [0 3anuTiB
«marketing strategy», «virtual reality» «augmented
reality» [O3BONSE CTBOPUTY iHLLY CTPYKTYPHO-NOTMYHY
Mogenb MapKeTUHry OCBITHIX MOCNYr Ha OCHOBI PO3-
MAHYTUX BUAIB MapKETUHTry, HadaTu MOHATTIO «imep-
CVBHUA MapKeTUHr» GinbLU LUMPOKOro PO3yMiHHA Ta
OXOMMeHHs Ta BOyayBaTU IHCTPYMEHTU «BHYTPiLU-

HbOrO» IMEPCMBHOIO MapKeTUHry. HeobXigHICTb «BHY-
TPILWHBOI» CKMagoBOi OOrpyHTOBAHA HAsIBHICTIO Map-
keTuHry Bnnmey («influencer marketing») (Hudders &
Lou, 2022) Ha pWHKY OCBITHIX NOCHYT.

baszoBa Mogenb OpMyBaHHSA  «BiAYYTHOCTI»
nocnyrn (pucyHok 9) He sBnse coboOK LiniCHNUN
MexaHi3M i3 B3aEMOMNOB’A3aHUMW  eneMeHTamu.
PisHi cnocobu MapKeTuHry npautoioTb aBTOHOMHO
i MOTEHLINHUI CnoXuBay OTpUMYe iHopMaLilo Npo
nocnyry AUCKPETHO, Hamaralyucb MoTiM CTBOPUTK
UinicHy kapTuHy npo nocnyry. lMocnyra He 3Haxo-
ANTLCA BCEPEAMHI KOXHOTO IHCTPYMEHTY, a NPOMNOHY-
€TbCA Nigxid, Konu B pesynbTaTi AeKinbKox BRNMBIB
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PucyHok 5 — CynyTHi knto4oBi crnosa Ao 3anuTty
«virtual reality» i «kaugmented reality» 3 kapTu
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PucyHok 6 — CynyTHi knio4oBi crnosa
Ao 3anuTy «virtual reality» i «kaugmented
reality» 3 kapTu «neuromarketing»

Ha CrnoxuBaya BiH NocTae nepes OCBITHLOK MOCHy-
rot sk pesynbratoM, He Bepyun yyacTi y npoueci ii
BUBYEHHS.

PoslwuperHa mopenb PopMyBaHHS «BiOYYTHOCTI»
nocnyru (pucyHok 10) Bigpi3HAETLCS Big nonepeaHLol
HaCTYMHUMK 0COBIMBOCTAMM:

— iMepCuBHUIA MapKeTUHr — Habip B3aeMonoB's-
3aHUX ENEMEHTIB, KOXHUI 3 SKUX Mae CBOK (PYHKLIitO
y hopMyBaHHi Big4YyTHOCTI;

— nepesipka [i€BOCTi IHCTPYMEHTIB iIMEPCUBHOIO
MapKeTuHry BigbyBaeTbCs BCEpPEaMHi cuctemu, 3a
fonomoroto  nabopaTopii NOBERIHKOBUX AOCHIMKEHb

BicHuk CymcbKkoro HauioHanbLHOro arpapHoro yHiBepcuTeTty

prodL'lgngn
SOry\ar
onlinefggtailing

mental glinulation

1

¥ o~
M«ml{;«
p )

l/.

/ /-; \:“‘*m.
W, texgpres
sensory (@grception \

[ virtuglieality

—

S ——— B

/
sensorgg@nalysis

PucyHok 7 — CynyTHi Knio4oBi crnosa
Ao 3anuty «virtual reality» i «augmented reality»
3 KapTu «sensory marketing»

ma@ing

digital .

PucyHok 8 — CynyTHi knto4yoBi crnosa
Ao 3anuty «virtual reality» i «<augmented reality»
3 KapTu «immersive marketing»

3aKnagy BWLLOI OCBITM (3aCTOCYBaHHS Takoro migxoay
po3noyato y CyMCbKOMY AepXaBHOMY YHIBEPCUTETI);

— CMOXMBay Ta OCBITHSA NOCNYyra 3HaXoAATbLCS BCe-
PEOVHI iIMEPCUBHOTO MapKETUHTY;

— CMOXvBa4y MOXe BigvyTW MOCNyry 3a paxyHoK
BflacHOro Ta HabyToro ocCBigy; nMpy LbOMy HabyTun
[0CBIZ — Lie BNacCHWii JoCBia iHnoeHcepa, akuin 6ys
«3aHypeHUin» B IMEPCUBHUIA MAPKETUHT;
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OcBiTHIII MApKETHHT':
«BLIIYTHICTE) IIOCIYTH

HettpoMapKeTHHT CeHCHTHRHHE MapKeTHHT

IncTpyMeHT JeMoHCTpanii

InepcHBHHIT MAPKETHHT

OceiTHA mOCTyTa

PucyHok 9 — «BiguyTHicTb» nocnyru: 6asoBa Mmogenb

OcBITHII MAPKETHHT:

E-:H-i.J.‘!:-.'l'HiL"l]:- HOCITYTH>

IMepCHBHII MAPKCTHHT — iHCTPYMEHT «3aHYPEHHAN

Bracumi doceid

HeiipoMmapreTHHr CeHCHTHBHHIT MAPKSTHHT

N e

Hadymui docaid

}I-E!].'J}-L'l:‘-'l'llllil' BILTHEY

PucyHok 10 — «BiguyTHiCTb» nocnyru: po3wimpeHa Moaerb «3aHypPeHHsA»
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— iMEepCUBHUN MapKeTUHr 3abe3nevye 0fHOYacHoO
BHYTPILLHIO («3aHYpeHHs» B MOCRyry Bxe nicns ii
OTPMMaHHS Ta OTPUMaHHS CRifIbHOTK iHGMHOEHCEPIB)
i 30BHILLHIO («3aHYPEHHS» B NOCAYry Ta yy4acTb y op-
MyBaHHi ii KOHQirypauii we [0 BnacHe OTPUMaHHS)
NPOMNOpLIit0 OCBITHLOT MOCHYIK.

BucHoBku. 3anponoHoBaHa KOHUeMNLUis iMepcuB-
HOro0 MapKeTUHTy [03BONSE NepernaHyTH niaxig, SKuin
CTBEPIKYE MPO «HEBIOYYTHICTb» OCBITHBLOI MOCMYIY.
Biguytv nocnyry mMoxnuBo 3a paxyHok Garatoetan-

HOro, AMBEPCUIKOBAHOIO BMMBY Ha MOTEHLNHOrO
cnoxueava. Len Bnnue mae kopurysaTtucb y Bigno-
BiAb Ha BIATYKM NpO MOCMyry Ta NpoBeAeEHi noBepiH-
KOBI focnigxeHHs. B Takomy pasi 3aMiHI0HTECS nigxoam
[0 OeMOHCTpaLii NocnyrM Ha NpPOMOLNHKX 3axogax.
«BiguyTHICTb» OCBITHBOI MOCMYrM CTae peanbHOK
i 3abe3neveHHs 3HaOMCTBA 3 Her [0 ii KymiBMi He 3a
[0MOMOrO0 OMUCOBUX IHCTPYMEHTIB, 8 3 BUKOPUCTaH-
HSM «3aHYPEHHS» CoXuBaYa y nocnyry — BusHavasb-
HWIA KPOK Ans 3aKnagiB BULLOI OCBITK.
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KNOWLEDGE MARKETING IN HIGHER EDUCATION: A DIFFERENT VIEW ON EDUCATIONAL
SERVICES PROPERTIES

The article is devoted to creating a new understanding of the "tangibility”" of the service as applied to the
marketing of educational products and the role of feelings, sensations, and immersion in the formation of a
successful strategy for forming an idea of an educational program. As part of the work, bibliometric analysis
and the abstract-logical method were used to describe the immersive marketing of educational services. During
the bibliometric analysis, the relationship between the concepts of "neuromarketing”, "sensitive marketing" and
"immersive marketing” was searched. The resulting set of related keywords from the bibliometric analysis allows
us to assert the presence of two common vectors in different types of marketing: consumer behavior and a set
of digital marketing tools. A "broad" approach to forming an immersive marketing strategy is presented, which
goes beyond the use of virtual and augmented reality tools. The use of neuromarketing (feelings), and sensory
marketing (feelings) enables "immersion", which is what immersive marketing provides. The proposed concept
of immersive marketing allows you to revise the approach that claims the "intangibility” of an educational service.
It is possible to experience the service due to a multi-stage, diversified influence on the potential consumer. This
impact should be adjusted to service feedback and behavioral research conducted. In this case, the approaches
to demonstrating dowries at promotional events are changing. The "tangibility" of an educational service becomes
real and ensuring familiarity with it before its purchase is not with the help of descriptive tools but with the use of
"immersion" of the consumer in the service — a decisive step for institutions of higher education.

Key words: neuromarketing, sensitive marketing, immersive marketing, service "tangibility".
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